








This Ideal Customer Profile is an established company who understood the 
challenges of digital maturity, looking for a digital survival partner in a very 
competitive landscape.

North America, DACH, UK&Ireland, Benelux, APAC

Medium-large companies (200-500 employees), 

and Enterprise (500-1000), with 5 to 10 (or more) marketing 

specialists and content editors, running more than 2 

websites that present the business assets of the company. 

Lack of clarity on the availability of multiple deployment 

options, combined with the misperception of the ROI and 

value for money, will be the main roadblocks.

Our ICP will buy mainly from our partners but will maintain a 

stronger relationship with Kentico, as far as we prove our 

capacities to support them on the long term. Sitefinity, 

Optimizely, Sitecore and HubSpot will be the main competitors.
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